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ing for good, dependable markets and, 
finding educational publishing charac-
teristics particularly attractive, they 
helped push up the level of deal activ-
ity in the first quarter,” noted White-
stone Managing Director Jonathan 
Miller.  “And private equity firm J.H. 
Whitney was happy to sell its own edu-
cational publishing roll-up, Cambium 
Learning, to another private equity out-
fit, Veronis Suhler Stevenson, for a 
fast profit as they only formed Cam-
bium in 2004.” 

The quarter’s other highlights, in addi-
tion to the Cambium deal, included: 

¾ Wolters Kluwer exited educational 
publishing, auctioning off its U.K. 
educational publishing business to 
private equity firm Bridgepoint Capi-
tal Ltd. for $1.035 billion (2.4 times 
revenue—this deal excluded from 
Whitestone totals as it was a foreign 
transaction); 
¾ Sterling Capital Partners and Citi-

group Private Equity bought learning 
company Educate, Inc., which in-
cludes Sylvan Learning and Hooked 
on Phonics, for $535 million (22 
times operating income); 
¾ Cenveo, Inc., bought Cadmus Com-

munications, which offers content 
management and production ser-
vices for STM journal publishers. 

TRAINING M&A REMAINS HOT: 
MEGA-DEALS CONTINUE 

New York, N.Y., May 2, 2007—A 
mega postsecondary education acqui-
sition—the $3.8 billion acquisition of 
Laureate Education, Inc.—propelled 
training industry acquisition dollar 
value in the first quarter significantly 
ahead of the same period last year. 

Eight private equity firms—including 
Kohlberg Kravis Roberts and Citigroup 
Private Equity—joined together for the 
purchase of Laureate in one of the 
largest acquisitions ever in the training 
industry.   “Coming on top of last 
year’s acquisition of Education Man-
agement Corp. for $3.4 billion, the 
training industry has become a very 
attractive media sector for PE firms,” 
said Whitestone Associate Matthew 
DeBlasio.  “Laureate Education serves 
the career aspirations of college 
graduates, online and on campus, and 
should see continued growth as the 

number of American undergraduate 
and graduate students increases to 
over 18 million in the next few years.   

“Also worth noting is that the Laureate 
buyers bought at a much better price 
than the Education Management buy-
ers,” DeBlasio continued. “The Laure-
ate purchase was at 14 times EBITDA 
versus 20 times EBITDA on the Edu-
cation Management deal.”  As a multi-
ple of revenue, the transactions were 
comparable—Laureate at 3.2 times 
revenue and Education Management 
at 3.4 times. 

Overall, training M&A deal value to-
taled $4.4 billion versus $3.5 billion 
last year while the number of deals 
remained fairly constant—17 this year 
versus 15 last year.  Among other 
noteworthy transactions in the first 
quarter: 

¾ GP Strategies Corp. acquired Sandy 
Corp., which offers custom product 
sales training services, from Auto-
matic Data Processing for $12 mil-
lion (or 0.2 times revenue); 
¾ Aspen Education Group acquired 

Camp Huntington, which offers 
therapeutic and education programs 
for children with autism and other 
developmental disabilities; 
¾ EMC Corp. acquired JIST Publish-

ing, producer of educational materi-
als covering job research, resumes, 
self-assessment and career refer-
ence.�  

Training 

M&A DEAL ACTIVITY FIRST QUARTER 2007 vs. FIRST QUARTER 2006 
PUBLISHING, INFORMATION AND TRAINING INDUSTRIES 

 1Q 2007 1Q 2006 Percentage Change 

CATEGORY No. of 
Deals 

$ Value 
($MM) 

No. of 
Deals 

$ Value 
($MM) 

No. of 
Deals $ Value 

Trade Magazines/Trade Shows 18 1,303 20 178 -10%  632%  
Consumer Magazines 12 285 5 27 140%  956%  
Trade Book & Other Consumer Publishing 14 346 5 563 180%  -39%  
Education/Reference/Technical Publishing 14 475 5 63 180%  654%  
Finance/Real Estate Information 9 143 4 58 125%  147%  
Newsletters/Directories 5 70 2 2 150%  3,400%  
Publishing-Related Software 6 26 11 316 -45%  -92%  
Internet (Content Related) 16 181 18 516 -11%  -65%  
Business,  Legal and Other 21 700 22 971 -5%  -28%  
Training 17 4,356* 16 3,511** 6%  24%  
Total 132 $7,885 108 $6,205 22%  27%  
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* Includes the $3.8 billion acquisition of Laureate Education                                           ** Includes $3.4 billion transaction for Education Management Corp. 

has acquired 

from 
Dana Chase Publications, Inc. 
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Whitestone Communications initiated, 
negotiated and concluded this transaction 

on behalf of Dana Chase Publications 
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